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Disclaimer

The information contained in this document (the "Presentation”) has been prepared by Beeks Financial Cloud Group plc (the "Company”).

This Presentation has not been approved by an authorised person in accordance with section 21 of the Financial Services and Markets Act 2000 and therefore it is being delivered for information purposes only. This Presentation
has not been fully verified and is subject to material updating, revision and further verification and amendment without notice. Nothing in this Presentation or in any accompanying management discussion of the Presentation
constitutes or forms part of, nor is it intended to constitute or form part of: (i) an invitation or inducement to engage in any investment activity, whether in the United Kingdom or in any other jurisdiction; (i) any recommendation
or advice in respect of the ordinary shares (the "Shares") in the Company; or (iii) any offer or invitation to sell, purchase or subscribe for, or any solicitation of any such offer to purchase, sell or subscribe for, any Shares, nor shall
the Presentation or any part of it, or the fact of its distribution, form the basis of, or be relied on in connection with, any contract thereof.

Neither this Presentation nor any copy of it may be taken or transmitted into the United States of America or its territories or possessions (the "United States"), or distributed, directly or indirectly, in the United States, or to any "US
person” as defined in Regulation S under the US Securities Act of 1933, as amended (the "Securities Act"), including US resident corporations or other entities organised under the laws of the United States or any state thereof or
non-U.S. branches or agencies of such corporations or entities. Neither this Presentation nor any copy of it may be taken or transmitted into or distributed, directly or indirectly, in Australia, Japan, Canada, New Zealand or the
Republic of South Africa, or any other jurisdiction which prohibits the same except in compliance with applicable securities laws.

The distribution of this Presentation or any information contained in it may be restricted by law in certain jurisdictions, and any person into whose possession any document containing this Presentation or any part of it comes
should inform themselves about, and observe, any such restrictions. No action has been taken by the Company that would permit possession or distribution of this Presentation or any other offer or publicity material relating to
securities in the Company in any jurisdiction where action for that purpose is required. Accordingly, such recipients represent that they are able to receive this Presentation without contravention of any applicable legal or
regulatory restrictions in jurisdiction in which they reside or conduct business. Any failure to comply with these restrictions may constitute a violation of Canadian, United States or other national or provincial securities laws.

This Presentation may contain certain forward-looking statements with respect to the Company's expectations and plans, strategy, management’s objectives, future performance, production, costs, revenues, and other trend
information. These statements and forecasts involve risk, uncertainties and assumptions about the Company, its assets, its subsidiaries and investments, including, among other things, the development of its business, trends in
its operating industry, and future capital expenditures and acquisitions. In light of these risks, uncertainties and assumptions, the Company's actual results could differ materially from those included in this document or as
otherwise discussed alongside the Presentation. The statements have been made with reference to forecast price changes, economic conditions and the current regulatory environment. Nothing in this Presentation should be
construed as a profit forecast. Past share performance cannot be relied on as a guide to future performance. Any forward looking statements speak only as at the date of this Presentation and the Company does not undertake
any obligation to publicly release any revisions to these forward-looking statements to reflect events or circumstances after the date of this Presentation.

No undertaking, representation or warranty, express or implied, is made or given by or on behalf of the Company or any of its members, directors, officers or employees or any other person as to the accuracy, correctness,
completeness or fairness of the information, including estimates, opinions, targets and other forward looking statements, contained in this Presentation and no reliance should be placed on it. Neither the Company or any of its
members, directors, officers or employees nor any other person takes any responsibility for, or accepts any liability whether direct or indirect, express or implied, contractual, tortious, statutory or otherwise, in respect of, the
accuracy or completeness of the information or the opinions contained herein or for any errors, omissions or misstatements or for any loss, howsoever arising, from the use of this Presentation or its contents or otherwise arising
in connection herewith, or undertakes to publicly update, review, correct any inaccuracies which may become apparent, or revise any forward-looking statement whether as a result of new information, future developments or
otherwise.

Other than in accordance with the Company’s obligations under the AIM Rules for Companies, the Company is not under any obligation to update or keep current the information contained in this Presentation and any opinions
expressed in it are subject to change without notice.

This Presentation does not constitute an offer of securities for sale in the United States. The securities referred to herein have not been and will not be registered under the Securities Act, or with any securities regulatory authority
of any state or jurisdiction of the United States, and may not be offered, sold or transferred, directly or indirectly, in the United States absent registration under the Securities Act or an available exemption from, or as part of a
transaction not subject to, the registration requirements of the Securities Act and, in each case, in compliance with any applicable securities laws of any state or other jurisdiction of the United States. No public offer of the
securities referred to herein is being made in the United States.

In addition, the Shares have not been and will not be registered under the applicable laws of Australia, Canada, Japan and South Africa and, subject to certain exceptions, may not be offered or sold within Australia, Canada,
Japan, New Zealand or the Republic of South Africa or to any national, resident or citizen of Australia, Canada, Japan or South Africa.

Canaccord Genuity Limited (“Canaccord Genuity”) is acting as nominated adviser and broker to the Company and in the provision of corporate finance to the Company, within the meaning of the Financial Conduct Authority’s
Conduct of Business Sourcebook (“COBS"), and no one else in connection with the proposals contained in this Presentation. Accordingly, recipients should note that Canaccord Genuity is neither advising nor treating as a client
any other person and will not be responsible to anyone other than the Company for providing the protections afforded to clients of Canaccord Genuity under the COBS nor for providing advice in relation to the proposals
contained in this Presentation.



Powering Financial Markets with Cutting-Edge Infrastructure
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Introduction to Beeks

Beeks is a trusted leader in financial
technology, delivering Infrastructure
as a Service (laaS) optimised for
low-latency trading and connectivity
In global capital markets.

We provide the critical infrastructure
that today’s financial markets rely on
to perform at speed. Our solutions
are built to meet the evolving needs
of the sector, ensuring seamless
performance today and ready for
tomorrow’s innovations.

What We Do

Beeks designs, deploys, and manages
robust digital infrastructure, enabling
financial institutions to trade and
operate in real-time.

We support the technology behind
trading platforms, ensuring data moves
smoothly and securely with minimal
delay, helping businesses focus on
growth and performance where
milliseconds can define success.



Infrastructure as a Service Solutions for Capital Markets

Trading Infrastructure

Trading Infrastructure is the
cornerstone of our laas offerings.

Supporting the vital operations of
trading platforms, Beeks provides
the physical and virtual resources
necessary for high-performance

trading environments.

From cloud services to
dedicated servers and virtual
machines, our infrastructure is
tailored to the dynamic needs of
our clients, ensuring flexibility,
reliability, and scalabllity.

WAN Connectivity and
Low Latency Networks

Comprehensive network
solutions that serve as the
circulatory system for
Capital Markets, designed for

the rapid execution of trades
to enable swift and secure
data movement across the
financial ecosystem.

A critical component in

Minimising risk and maximising

profitability in the trading
environment

At the heart of Beeks is our IAAS solutions,
tailored for the fast-paced environment of capital markets

Network Performance
Analytics

Leveraging advanced analytics,
to offer insights into network and
trading performance, facilitating
informed decision-making and

enhanced operational efficiency.

Professional
Services

Designed to align with the
strategic goals of our clients,
offering support for network
configuration, management,

and security, thus reinforcing
our commitment to
comprehensive laasS solutions.




£1-20k
Monthly

Recurring

Private Cloud

Custom-built for financial institutions
demanding dedicated, secure, and compliant
environments. Our Private Cloud solution
offers a rolbust foundation for running critical
financial applications with guaranteed low
latency and high performance.

%l

Target Customers

Financial Institutions
Independent Software Vendors (ISVs)
Wealth Management Firms

v

Innovative and Scalability and
Proven Technology Adaptability

Beeks IAAS Solutions

Proximity Cloud

Tailored for trading entities that require
ultra-low latency access to financial
exchanges and market data. The Proximity
Cloud ensures that our clients are as close as
possible to the action, reducing execution
times and increasing trading efficiency.

XA

Target Customers
Financial Institutions
High-Frequency Trading (HFT) Firms
Proprietary Trading Firms
Brokers and Dealers
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Financial Global Reach
Efficiency with Local Expertise

Exchange Cloud

A game-changer for connectivity and trading
infrastructure, offering direct access
to multiple exchanges through a single cloud
environment. This solution simplifies the
trading ecosystem, allowing for rapid scaling,
reduced complexity, and lower costs.

AV 4

Target Customers

Financial Exchanges
Clearing Houses
Multi-Asset Managers

[

Security and Rapid
Compliance Deployment



Another period of significant double-digit growth > .

Consistent growth trajectory
Annualised Committed Monthly Recurring Revenue (ACMRR) (£m)
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Growth in revenue resulting in increase in underlying EBITDA

Improved operating profit margins with increased PBT and a positive operational cash flow position
Strong ACMRR* provides visibility on earnings

Notable Exchange and Proximity Cloud Tier 1 customer wins including major new Exchange

Land and Expand success with existing customers including multiple extensions to the JSE contract

Continued innovation and expansion of our sales capacity

Several Exchanges approaching final stages of contracting discussions

*Annualised Committed Monthly Recurring Revenue (ACMRR)



Proven Growth: Beeks' Land and Expand Strategy

Beeks' "Land and Expand’ strategy has delivered exceptional results with the JSE Exchange. Starting with a small deployment, we've rapidly expanded
our capacity to meet growing demands. This demonstrates our ability to scale with clients, ensuring long-term success while supporting their
evolving needs. Our track record with JSE highlights our operational expertise and commitment to fostering strong, lasting partnerships.

Doubled initial
capacity Est

£15-20m

Deployed equipment JSE product launch
to Johannesburg

Est

Signed deal: Business case Revenue Sold out initial Extended to secondary Growth potential
client pipeline of long- generating solution inc. 5 data centre at Teraco to 10-15 cabs in
sought clients targeted NEW clients. enhance disaster recovery production plus

over a 3-year period (DR) capabilities additional 5-10
cabs in DR

Streamlined client Flawless Upcoming Expanded service Proven client
onboarding performance enhancements applications acquisition

Ready to trade within 24 hours, No production incidents Launch of a secondary, Successful use in Ease of access has secured

significantly faster or latency issues since inception, fully managed, post-trade connectivity long-sought clients
than the previous 7-14 days. fully meeting SLA standards. and resilient solution for clients. and test environment management. over two years.




Exchange
Cloud

Powered by Bee KS‘|

Beeks: Bringing cloud to Exchanges

Everything we do is bespoke to Exchanges.

Our Technology

| Exchanges use multicast

environments, unlike standard
unicast data centres, to ensure
that information, such as prices,
reaches all participants at the
same time. They connect one

Delivery

Tried and Tested

/| We white-label the solution
for the Exchange, placing the
environment within their
infrastructure. They then sell
it to their customers.

/| The Exchanges are
transacting billions of dollars
of trade every second — they
cannot risk disrupting that
with unproven technology

Unique

/
/

There's no other product like it.

Our solution is built specifically
for Exchanges, handling billions
in trades every second with
unmatched reliability.

/ We have referenceable
customers and 12 years'
experience — our technology
IS proven.

point to millions. |/ This very unusual
commercial model allows

the Exchange to generate
revenue while simplifying

[/ Our infrastructure is built for this,
while most cloud providers use
unicast and would need to things for their clients.
adapt. We've already solved it.
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Global Reach
with Local Expertise

Financial
Efficiency

Innovative and
Proven Technology

Scalability and
Adaptability

Security and Rapid
Compliance Deployment



Established Markets and Emerging Markets

. Established Markets . Emerging Markets I
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We see emerging markets presenting a considerable
growth area for our Exchange Cloud product, alongside
developed markets, focusing on stock exchanges
across Asio-Pacific, EMEA, and beyond.

Strategic hires, including Adam Bradley, former Head of
Sales at ASX, and Zech Kottilil, ex-Nasdag Technology
Specialist, are driving this strategy.

The Johannesburg Stock Exchange (JSE) is a prime
example of the growth potential in these regions.



We have increased investment into Artificial Intelligence in

the year to increase the potential for our Analytics offering.

We believe that the latency and client experience insights
that our analytics product provides can become an
essential part of the capital markets front-office trading
workflow.

The open architecture and transparent commercial
model of Beeks Analytics offers use a unique position to
exploit this opportunity.

During the year we implemented the next version of Al
capability. Our Analytics product serves as an additional
revenue stream as it is a stand-alone supplementary
software that customers can access.

Al/ML Use cases

Forecasting
Anomaly Detection
Similarity Analysis

Root Cause Analysis

Automated Optimisation

Natural Language Interface

Enterprise Agent Integration

Generative Al

Standalone Product




Continued Growth — key financial metrics

Continued consistent sales growth
+27% to £285m

ACMRR up 18% to £28m
27% growth in EBITDA to £10.7m
68% growth in PBT to £3.9m

Improved operating profit margins
due to growing revenue versus
relatively flat overhead cost base,
PBT 14% up from 10% in prior period

Staff costs 25% of revenue vs 31% of
revenue FY23

Increased profits on similar sized
asset base (Computer Equipment
NBV £10.7m FY24 and FY23)

Statutory profit achieved (£1.5m)
against a statutory loss (£0.7m) in
the prior period

Scope for further operating
leverage in FY25

£30.0m Key Metrics FY22-FY24

W ACMRR W Turnover w EBITDA | PBT

£25.0m

£20.0m

£15.0m

£10.0m

£5.0m

£ 0.0m

JUNE-22

JUNE-23

JUNE-24

* Underlying EBITDA is defined as earnings before amortisation, depreciation, finance costs, taxation, acquisition costs, share-based payments and exceptional non-recurring costs and excluding grant income
* Underlying profit before tax excludes amortisation on acquired intangibles, acquisition costs, share-based payments and exceptional non-recurring costs and excludes grant income



FY 24 Cash Flow

Cash flows from operating activities:

Operating cash flows before working capital (including tax paid) 6,754 8,375 11,068
Net receivables/payables/other (2,246)  (1,443) (517)
Net cash from operating activities 4,508 6,932 | 10,551
Purchase of PPE (net) (9502) (4329) (3882)
Purchase of intangible assets (2590) (2,822) (2,909)
Net cash used in investing activities (12,092) (7151) (s,791)
Net cash used in financing activities (loan [ asset finance net repayment and interest ) 450 (758)| (2,382)
Net cash used in financing activities (IFRS 16 Data centre lease repayments including interest  (1,067)  (1,432)]  (1,506)
Net cash used from proceeds from the issue of new share capital 14,989 - -
Net cash used in financing activities 14,372 (2,90)| (3,888)
Net increase/(decrease) in cash 6,788 (2,331) (128)
Cash at beginning of period 3,372 10,160 7,829
Cash at end of period 10,160 7,829 7,701
Debt (2298) (3422)] (1124)
Net cash at end of period 7,862 4,407 6,577
Change in net debt 5972  (3,455) 2170
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Increase in operating cash flow + 32% (+52%
after movement in working capital)

Investment of £3.9 of PPE (IT infrastructure) of
which £1.9m remained as Stock to support
FY25 pipeline

Repayment of £1.8m of delbt and £0.5m of

asset finance during period

All delbt now re-paid leaving only £11m of
asset financing (0.1x Underlying EBITDA)

Net cash up £2.2m to £6.60m FY24 vs £4.4m
FY23
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Further investment in security controls focused on elevating the cyber maturity including
achieving SOC 2 Type 2 compliance for Proximity Cloud and Exchange Cloud product

Further Infrastructure investment to deliver on pipeline (£1.8m of existing stock)

Further customer integrations and platform improvements in Proximity and Exchange
Cloud product

Extension of Analytics offering to support machine learning insights
Incremental headcount / key hires

Balancing investment supported through operational cash generation with margin
improvement




Investment Opportunity: Beeks Group

Strong Growth and Stability Financial Strength and Profitability

20-30%
Top Line
Growth

Cash Transitioning into a profitable and cash-generative

. phase, Beeks now stands on solid financial ground.
Generative Our prudent financial management and strategic
investments have paved the way to achieve our
strategy for sustainable growth and cash generation.

Trusted by Global Leaders Riding the Wave of Technology

Strategic Our proven capability to secure deals with the world's Expanswe
o largest financial exchanges underscores our expertise Market
Pa rtner3h|ps and the industry’s trust in our solutions. These Potential
partnerships are a testament to our high-quality
service, reliability, and competitive edge.

Join us in shaping the future of high-frequency trading infrastructure.



FY25 key objectives

Convert the Exchange Continue product Achievement of greater
Cloud and Proximity development [ adding operational leverage
Cloud pipeline feature functionality



Outlook

Opportunity
| Favourable market trends as the financial services sector continues to shift to cloud computing

| Significant opportunity to scale Exchange Cloud through expansion with existing customers, the JSE
contract serving as an example of the expansion potential once a customer has signed

Outlook

/| We are profitable, operationally cash generative and well-placed for further accelerated growth

/| Material growth in sales pipeline for Exchange Cloud, with several major international exchanges entering
the final stages of contracting, and others at earlier points in the sales funnel.

/| Even at this early stage of the year, confident in achieving results for FY25 in line with Board expectations

This has been another year of strong trading with double-digit growth across the board. Demand for our product is
stronger than ever, fuelling a regular flow of new contract wins and extensions that offer long-term, recurring revenues.
The expansion of our customer base is a testament to the value of our offering becoming increasingly recognised by the

market and has resulted in a record sales pipeline. Exchange Cloud continues to offer the most exciting opportunity with
a pipeline comprising of some of the world's largest exchanges

Page 16 CEO
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Gordon McArthur
CEO

| Founder & CEO since 2011

| 20 years' experience in the IT
Industry

| Previous positions include
senior commercial roles
with IBM for 8 years

Fraser McDonald
CFO

| At Beeks since 2016

| Over 20 years’ experience in
finance, management and
consulting roles

| Previous roles include Head of
Finance and Commercial
Manager at ACCESS LLP
(Serco Group PLC subsidiary)

&

Mark Cubitt
Chairman

| 26 years of PLC experience

/ Chairmrman of Concurrent
Technologies PLC, also listed
on AIM

| Formerly CFO at Wolfson
Microelectronics PLC and held
numerous CFO roles in public
and private companies

Will Meldrum
Independent NED

| Over 27 years’ experience in
financial services industry

| Previously worked at Deutsche
Bank managing interests
across a portfolio of
investments

Kevin Covington
Independent NED

| Over 30 years’ experience

working in the global financial
services industry

/ Runs boutique advisory firm,

Change Alley, helping develop
and grow fintech organisations

| Ranked in the top 40 most

influential people in Trading
Technology by the Institutional
Investor Magazine for a number
of years



Income Statement

Income Statement

Turnover 18,289 22357 28,487
Other income b12 301 371
CoS (6,995) (7,881) (10,832)
Dep and Amort (3,867) (5,721) (6,684)
*Gross profit 7939 9,116 11342
Gross Margin % A43% A1% 40%
**EBITDA 6,311 8,420 10,725
EBITDA % 35% 38% 38%
AOperating profit 2378 2643 4,027
Operating Profit % 13% 12% 14%
ANProfit before tax 2,057 2,324 3,903
PBT % 11% 10% 14%

**Underlying EBITDA is defined as earnings before amortisation, depreciation, finance costs, taxation, acquisition costs, share based payments and exceptional non-recurring costs and excluding grant income
AUnderlying operating profit excludes finance interest, amortisation on acquired intangibles, acquisition costs, share based payments and exceptional non-recurring costs and excluding grant income
AAUNderlying profit before tax excludes amortisation on acquired intangibles, acquisition costs, share based payments and exceptional non-recurring costs and excluding grant income



Global infrastructure
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Based in the UK, Beeks continues to expand its global
presence with a growing network of key financial data
centres worldwide. Our partnership with IPC will soon bring
services to Mexico, with further European expansion planned
in Spain and the Nordic region. Beeks currently supports over
400 cross-connects across 200+ trading venues in major
international financial hubs, delivering reliable, low-latency
connectivity to our clients.

Amsterdam

Data Centre Location
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Coming soon




Revenue Recognition

| Different Revenue Recognition Policy to traditional % Recurring Revenue
Private Cloud (Software/hardware element) — c50%

Accounting only — not cash
upfront on day 1

o Reported separately
| Long-term contracts with high TCV (c$1m per rack)

Additional layer on top of ACMRR Private
and Public Cloud growth

| Lower support model (Customer Data centre)

Reduce recurring revenue % of Overall Business but no difference in cash profile (accounting only)

Lower support should enhance operating margins

Page 21
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