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Beeks Financial Cloud
A rapidly deployed, secure and scalable cloud environment for automated trading applications
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The Network Map
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Annualised Committed Monthly Recurring
Revenue

Strong financial performance with growing levels of 
revenue visibility

Successful geographic expansion and entry into all 
key asset classes

Continued momentum in the automated trading industry 
towards the cloud model of deployment

Maiden dividend

Confident outlook 
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Positive Financial Results
• Revenue increased by 41% to £5.58m (2017: £3.97m)
• Annualised Committed Monthly Revenue up 47% to £6.9m (2017: 

£4.7m)
• Gross margin increased to 53% (2017: 39%) 
• Gross profit up 90% to £2.98m benefiting from increased revenue 

generated from existing invested capacity
• Underlying PBT £1.19m (2017: £0.06m) with statutory PBT £0.75m 

(2017: £0.76m loss)
• Underlying EPS 2.27p (2017: 0.22p loss)
• Underlying EBITDA increased 258% to £1.95m (2017: £0.54m).
• Net cash was £2.09m (2017: net debt £0.74m)

*Underlying excludes IPO exceptional costs relating to AIM listing and amortisation on acquired intangibles 

The benefits of our IaaS model:
• 95% of clients pay monthly
• 5% pay annually in advance 
• Average entry fee of £800 month, 

typically increases over time
• Corporate / private clients 85/15 

revenue split 
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Income Statement
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Capacity

• Total unused capacity of 8.5 racks across locations
• Potential to support up to c.£3m of additional annualised revenue from 7 of these racks, 

depending on location/mix, from current cost base
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Balance Sheet
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Cash Flow
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Delivering Against Our Growth Strategy

GROWTH
• Expansion into Crypto 

currencies, Equities 
and Fixed Income

• Geographic expansion 
into Singapore

• Increased to nearly 200 
connections to trading 
venues

DEVELOPMENT
• Built and launched 

financial services 
industry’s only self-
service portal for 
customers

• Continued automation 
of our activities, from 
billing to service 
delivery

• Joined the Equinix 
Cloud Exchange™ 
Fabric 

INVESTMENT
• Increase in headcount 

to 35, particularly in 
technical support and 
delivery

• Hired VP Sales
• Additional sales 

locations in London 
and Shanghai

• Additional datacentres 
in Singapore, London 
and US
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The Market Opportunity
SCALE
• Global algorithmic trading market expected to grow 

from $8.8bn in 2016 to $18.1bn by 2025 – a 8.7% 
CAGR*

• Up to 20,000 financial institutions as potential customers 
(current clients = 1% of market)

• In 2016, Equities accounted for the largest share of the 
market – a new market for Beeks

• Forex market continues to fragment, with new entrants 
requiring IaaS

• High levels of activity in the Cryptocurrency market, 
could be key going forwards

• Asia Pacific is expected to have the highest CAGR

MARKET NEED 
• Majority of institutions are still using their 

own IT infrastructure
• Decreased latency, increased flexibility 

and cost-benefits of cloud computing will 
see a long-term gradual shift to this model

• They will seek a provider who has: 
• A proven capability
• Offering within all Asset Classes
• Breadth of cross-connects
• High levels of security

• Our innovations such as the self-service Partner Portal, allow us to enhance the efficiency of our services and take 
advantage of new opportunities in our market

*Source: The Insight Partners: January 2018: Automated Trading Market to 2025 - Global Analysis and Forecasts by Trade Type (Equities, 
Commodities, FOREX, Funds and Others); and End-User (Sell-Side Firms, Buy-Side Firms and Systemic Traders)
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Strategic Priorities
ONGOING
• Further self-service 

automation
• Further services to our 

platform, e.g. data feeds 
from additional trading 
venues, data normalisation, 
cloud data recovery and 
additional connectivity 
offerings and WAN 
capacity

• Consider both bolt-on and 
larger strategic acquisitions

SHORT TERM
• Asia focus
• Potential expansion into South America
• ‘Wait and see’ approach to China
• Anticipate growing revenue contribution from Fixed Income and Cryptocurrency 

automated trading, on Crypto we are investing in some key campaigns to attract the 
Exchanges to Beeks

• Expansion of our Equities offering via further expansion of sites and Exchanges we 
connect to

• Further recruitment of Experienced Financial Services staff across all business 
functions

LONG TERM
• Break into the Tier 1 banking space to provide large institutions with Cloud Services
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• Profitable business with continued revenue growth 

• Compelling offering with high barriers to entry

• Trusted relationships and a reliable client base

• Continued movement to our service offering

• Ongoing growth of the automated trading market

• Confident in our ability to drive continued growth

Summary and Outlook



Appendix
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Sales trends
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Our Clients
Buy and sell side:

Technology
partners:
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Board and Executive Team

Will Meldrum 
Independent NED
• Currently SVP and Chief of Staff at 

IHS Markit
• Previously worked at Deutsche 

Bank managing interests across a 
portfolio of investments

Christopher Livesey
Independent NED
• 25 years’ experience in the 

software industry
• Currently the SVP and General 

Manager of Mainframe Products at 
Micro Focus

• Held several senior sales and 
marketing leadership positions in 
global companies

Mark Cubitt 
Chairman
• 21 years’ of PLC experience
• Formerly CFO at Wolfson

Microelectronics  PLC and 
Chairman of Superglass Holdings 
PLC

• Numerous CFO roles in public 
and private companies 

Gordon McArthur 
CEO
• Founder & CEO since 2011
• 19 years’ experience in the IT 

Industry
• Previous positions include senior 

commercial roles with IBM for 8 
years

Simon Goulding 
CFO
• At Beeks since 2012
• Chartered Accountant (ICAEW), 

qualifying with KPMG, Birmingham
• Over 25 years' experience in 

numerous senior roles

Peter Johnson
VP Americas
• VDIWare founder
• 20 years’ experience with 

Futures Markets

Tony Doleman
Technical Director
• Founder and experienced 

technical lead
• 25 years’ operational IT 

experience

Paul Donohoe
COO
• Almost two decades of 

experience delivering IT 
projects in UK financial sector.

• COO since 2015
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Disclaimer
The information contained in this document (the Presentation) has been prepared by Beeks Financial Cloud Group plc (the Company). 

This Presentation has not been approved by an authorised person in accordance with section 21 of the Financial Services and Markets Act 2000 and therefore it is being delivered for information purposes only. Nothing in 

this presentation or in any accompanying management discussion of the Presentation constitutes, nor is it intended to constitute: (i) an invitation or inducement to engage in any investment activity, whether in the United 

Kingdom or in any other jurisdiction; (ii) any recommendation or advice in respect of the ordinary shares (the Shares) in the Company; or (iii) any offer for sale, purchase or subscription of any Shares.

This Presentation may contain certain forward-looking statements with respect to the Company's expectations and plans, strategy, management’s objectives, future performance, production, costs, revenues, and other 

trend information. These statements and forecasts involve risk, uncertainties and assumptions about the Company, its assets, its subsidiaries and investments, including, among other things, the development of its 

business, trends in its operating industry, and future capital expenditures and acquisitions. In light of these risks, uncertainties and assumptions, the Company's actual results could differ materially from those included in 

this document or as otherwise discussed alongside the Presentation.  The statements have been made with reference to forecast price changes, economic conditions and the current regulatory environment. Nothing in 

this Presentation should be construed as a profit forecast. Past share performance cannot be relied on as a guide to future performance. Any forward looking statements speak only as at the date of this Presentation. 

No representation or warranty, express or implied, is made or given by or on behalf of the Company or any of its members, directors, officers or employees or any other person as to the accuracy, correctness, 

completeness or fairness of the information, including estimates, opinions, targets and other forward looking statements, contained in this Presentation and no reliance should be placed on it.  Neither the Company or any 

of its members, directors, officers or employees nor any other person accepts liability whatsoever for any loss howsoever arising from any use of this Presentation or its contents or otherwise arising in connection 

herewith, or undertakes to publicly update, review, correct any inaccuracies which may become apparent, or revise any forward-looking statement whether as a result of new information, future developments or otherwise. 

Other than in accordance with the Company’s obligations under the AIM Rules for Companies, the Company is not under any obligation to update or keep current the information contained in this Presentation and any 

opinions expressed in it are subject to change without notice. 

The Company's ordinary shares have not be registered under the US Securities Act of 1933, as amended (the Securities Act) and may not be offered or sold in the United States absent registration or an exemption from 

the registration requirements of the Securities Act. No public offering of the ordinary shares is or will be made in the United States. In addition, the Company’s ordinary shares have not been and will not be registered 

under the applicable laws of Australia, Canada, Japan and South Africa and, subject to certain exceptions, may not be offered or sold within Australia, Canada, Japan or South Africa or to any national, resident or citizen 

of Australia, Canada, Japan or South Africa. 


