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Beeks Financial Cloud

Global laaS partner for low latency financial markets

Established in 2011, Beeks has grown
from a single site in New Jersey to having
a presence in 11 international data

centres

Offering both low latency connectivity
within the data centres to various venues,
and a point to point Wide Area Network
joining its sites around the world

Pure cloud offering allows financial
Institutions to scale low latency
environments to their needs — reducing
the cost and time to market for both buy
and sell side organisations



Delivering on the growth strategy since IPO

* Underlying EBITDA is defined as earnings before amortisation, depreciation, finance costs,
taxation, acquisition costs, share based payments and exceptional non-recurring cost



Beeks Private Cloud &
Hybrid Cloud Management

Cross Connect, Lowest Latency, Most Bandwidth,
Consumption Based on Demand Services



Our Global Network



Highlights FY 2019




Financial Results

Revenues +32% £7.35m (2018: £5.58m)

« Annualised Committed Monthly Recurring Revenue (ACMRR) +32% £9.1m (2018: £6.9m)
o Gross profit +22% £3.65m (2018: £2.98m)

« Gross profit margin 50% (2018: 53%)

« Underlying* EBITDA +27% £2.48m (2018: £1.95m)

« Underlying* EBITDA margin 34% (2018: 35%)

« Underlying profit before tax™ £1.32m (2018: £1.19m)

« Underlying EPS** 2.58p (2018: 2.27p)
o Net cash at 30 June 2019 £1.02m (2018: Net cash £2.09m)

« Proposed final dividend 0.15p, equating to full year dividend payment of 0.35p (2018: 0.30p)

* Underlying EBITDA is defined as earnings before amortisation, depreciation, finance costs, taxation, acquisition costs, share based payments and exceptional non-recurring costs
** Underlying profit before tax and underlying EPS excludes amortisation on acquired intangibles, acquisition costs, share based payments and exceptional non-recurring costs



Acquisition of CNS

- 1,000 retall traders across multiple geographies

- Low latency algorithmic trading systems, virtual private networks and
streaming media

- Datacentres in London, New York and Los Angeles
- Annualised recurring revenue ~3$1.0m, PBT $0.17m (31 Dec ‘18)
- $1.3m cash on completion with $0.1m Contingent Consideration

- Financed out of existing cash balance and banking facilities




Income Statement

* Underlying EBITDA is defined as earnings before amortisation, depreciation, finance costs, taxation, acquisition costs, share based payments and exceptional non-recurring costs

** Underlying profit before tax and underlying EPS excludes amortisation on acquired intangibles, acquisition costs, share based payments and exceptional non-recurring costs



Capacity



Balance Sheet



Cash Flow



Advantages of laaS model

@ CAPEX to OPEX Based Model
M Accelerate New Product Development & Innovation
|¢| Fit for Purpose Proof Of Concept Environments

C;?) Generate New Sources of Revenue

Test New Markets and Geographies
® Decrease Time to Market
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Growing Market Opportunity



Capturing the Tier 1 Market

Extensive network v Unique portal v' PLC Status
High levels of v Entrepreneurial
security approach

Experienced v Highly responsive
Referenceable

customers

Meet the vendor

management

approval process

requirements

Further Tier 1 opportunities identified



Strategic Priorities

Ongoing investment Service expansion Customer growth

Back up as a Service

Network automation Maintain retail customers

Alert to acquisitions




Summary and Outlook

Capitalising on the growth in demand for Infrastructure as a
Service offerings within financial markets

Expanding addressable market, with increased institutional
customer opportunities

Enhanced product offering and geographical reach
Highly experienced team with strong technical expertise
Stronger than ever sales pipeline

Encouraging start to FY20, confident in continued progress
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Revenue analysis



Self Service Portal

Industry leading, self-service platform

View our capacity of Dedicated Servers in each of our locations
globally

Client simply selects the preferred server package, add any
connectivity or customisations and then submit their order to be
built

Standard Dedicated Server builds can be up and running within
24 hours

Review billing, check latencies, add any of our 200+ pre-built
cross-connects to financial venues

By reducing human intervention, the speed and ease of the
provision of products is greatly improved



Example customer journey

Fintech application vendor

Started with first
customer

Every client the
customer wins means
Beeks sales

As the fintech scales it
provides significant
revenue opportunity for
Beeks



Board

Gordon McArthur Fraser McDonald Mark Cubitt Christopher Livesey Will Meldrum
CEO CFO Chairman Independent NED Independent NED
Founder & CEO since 2011 » At Beeks since 2016 + 21 years’ of PLC experience 25 years’ experience in the software Currently SVP and Chief of Staff at
+ 20 years’ experience in the IT » Over 18 years’ experience in «  Formerly CFO at Wolfson industry IHS Markit
Industry finance, management and consulting Microelectronics PLC and *  Currently the SVP and General *  Previously worked at Deutsche Bank
* Previous positions include senior roles Chairman of Superglass Holdings Manager of Mainframe Products at managing interests across a portfolio
commercial roles with IBM for 8 * Previous roles include Head of PLC Micro Focus of investments
years Finance and Commercial Manager *  Numerous CFO roles in public and * Held several senior sales and
at ACCESS LLP (subsidiary of Serco private companies marketing leadership positions in

Group PLC) global companies
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Disclaimer

The information contained in this document (the Presentation) has been prepared by Beeks Financial Cloud Group plc (the Company).

This Presentation has not been approved by an authorised person in accordance with section 21 of the Financial Services and Markets Act 2000 and therefore it is being delivered for information purposes only. Nothing in
this presentation or in any accompanying management discussion of the Presentation constitutes, nor is it intended to constitute: (i) an invitation or inducement to engage in any investment activity, whether in the United
Kingdom or in any other jurisdiction; (ii) any recommendation or advice in respect of the ordinary shares (the Shares) in the Company; or (iii) any offer for sale, purchase or subscription of any Shares.

This Presentation may contain certain forward-looking statements with respect to the Company's expectations and plans, strategy, management’s objectives, future performance, production, costs, revenues, and other
trend information. These statements and forecasts involve risk, uncertainties and assumptions about the Company, its assets, its subsidiaries and investments, including, among other things, the development of its
business, trends in its operating industry, and future capital expenditures and acquisitions. In light of these risks, uncertainties and assumptions, the Company's actual results could differ materially from those included in
this document or as otherwise discussed alongside the Presentation. The statements have been made with reference to forecast price changes, economic conditions and the current regulatory environment. Nothing in
this Presentation should be construed as a profit forecast. Past share performance cannot be relied on as a guide to future performance. Any forward looking statements speak only as at the date of this Presentation.

No representation or warranty, express or implied, is made or given by or on behalf of the Company or any of its members, directors, officers or employees or any other person as to the accuracy, correctness,
completeness or fairness of the information, including estimates, opinions, targets and other forward looking statements, contained in this Presentation and no reliance should be placed on it. Neither the Company or any
of its members, directors, officers or employees nor any other person accepts liability whatsoever for any loss howsoever arising from any use of this Presentation or its contents or otherwise arising in connection
herewith, or undertakes to publicly update, review, correct any inaccuracies which may become apparent, or revise any forward-looking statement whether as a result of new information, future developments or otherwise.

Other than in accordance with the Company’s obligations under the AIM Rules for Companies, the Company is not under any obligation to update or keep current the information contained in this Presentation and any
opinions expressed in it are subject to change without notice.

The Company's ordinary shares have not be registered under the US Securities Act of 1933, as amended (the Securities Act) and may not be offered or sold in the United States absent registration or an exemption from
the registration requirements of the Securities Act. No public offering of the ordinary shares is or will be made in the United States. In addition, the Company’s ordinary shares have not been and will not be registered

under the applicable laws of Australia, Canada, Japan and South Africa and, subject to certain exceptions, may not be offered or sold within Australia, Canada, Japan or South Africa or to any national, resident or citizen
of Australia, Canada, Japan or South Africa.



